THE WEALTH MAKER



INTRODUCTION

You can participate in the AVANSE Rewards Plan at whichever level you
wish. You decide whether you want to create a part-time income through
retail sales or build a full-time business with dedicated teams all over the
world. The RewardZ Plan offers you three categories of earning
opportunities: customer sales, Referral commission,commissions from team

building and rewards for LOYALTY CLUB MEMBERSHIP AND TRAVEL CLUB
INCENTIVE




TYPES OF INCOME FROM AVANSE REWARDZ PLAN

2.REFERRAL 3.TEAM 4.LOYALTY
1.CUSTOMER .
PURCHASE CLUB
SALES VOLUME

INCENTIVE INCENTIVE INCENTIVE

5.TRAVEL CLUB
v INCENTIVE
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CUTSOMER SALES PROFIT

EXAMPLE :

RETAIL SALES: Purchase A $

products at wholesale and /‘ﬁgﬂ

sell them directly to your 31000 I'QF? - I I
Customers at a suggested ' l I

: . SELL IT
retail price And earn the BUY IT EARN RS 250

orofit. FOR RS 1250 AS PROFIT

|»

|



REFERRAL PURCHASE INCENTIVE

A

You will be able to earn the commission every

time from the sales volume of the AND THE INCENTIVE IS ALLOTED

INDEPENDENT CUSTOMER (OR) AS PER THE FOLLOWING:

IF BV OF A PURCHASE
INDEPENDENT CONSULTANT that you

personally sponsored. THE SPECIAL FEATURE 0-15000BV -12%

OF AVANSE REWARZ PLAN IS YOU CAN 15001 - 25000 BV-20%
25001 -50000 BV -25%

REFER A ‘N’ NUMBER CONSULTANT (OR) above 50000 BV - 30%

CUSTOMERS

NOTE: THE BV &QUALIFYING PERCENTAGE FOR REFERRAL COMMISSION IS BASED ON EACH PURCHASE



A
REFERRAL PURCHASE INCENTIVE

EXAMPLE :

ACCORDING TO THE ABOVE TARIFF
AS USER1HAS INTRODUCED 2 NEW PERSONS (FOR EXAMPLE)
AND EACH OF THEM PURCHASE FOR 60000 BV AND FROM BOTH
BILLS USER 1 CAN EARN 30% AS REFERRAL INCENTIVE.
THE REFFERRAL PURCHASE INCENTIVE FOR USER 1 WILL BE
60000 BV X2 =120000 BV
ACCORDING TO TARIFF USER 1 CAN RECEIVE 30% FROM BOTH OF
THEM SO 120000/100 BV X 30 % X 85 = RS 30600

p—f—

60000 BV




TEAM VOLUME INCENTIVE

The incentive is alloted basd

You will earn incentive based on on the following table :

the business volume (bv) on the left
and right sides of your Business
team each leg is paid seperately
and you can calculate your
incentive based on the table for
that first, you should find your
Qualified percentage and calculate
yourincentive




PERSONAL PURCHASE INCENTIVE

AN INDEPENDENT CONSULTANT THAT IS A MEMBER WHO
IS ELIGIBLE FOR TEAM COMMISSION CAN EARN A
INCENTIVE ON THEIR PERSONAL PURCHASE AND THE
PERCENTAGE FOR THE PERSONAL PURCHASE IS EQUALTO
YOUR QUALIFIED PERCENTAGE FROM YOUTR TEAM,
WHICH IS CALCULATED ACCORDING TO TABLE OF BV AND
EQUIVALENT PERCENTAGE IN THE TEAM VOLUME
INCENTIVE.



TEAM VOLUME AND PERSONAL PURCHASE INCENTIVE EXAMPLE

‘ user 1

n personal purchase
in BV:10000

——

user 3
user 2 ’ ‘ personal purchase
personal purchase n in BV:10000

in BV:10000 l l
user /

user 4 ‘ ‘ personal purchase
personal purchase m a m n in BV: 20000
in BV: 10000
user5 user 6

personal purchase personal purchase
in BV: 20000 in BV:10000




TEAM VOLUME AND PERSONAL PURCHASE INCENTIVE EXAMPLE

according to the example in the previous page :

let we calculate the incentive amount for user 1
first of all we have to calculate the qualified

percentage of user las the total team bv of user 1
is 90000 BV NOTE : the personal purchase of user

1is also calculated so the total Bvis 90000 bv

according to our tariff user 1 qualified as 9 %. as

he / she qualified as 9 % holder the personal
purchase incentive will BE:
10000/100 x 9% x 85 = RS 765

to calculate team volume first of all we have to
calculate user 2 and user 3 percentage:

for user 2 the total BV including personal
purchase is 40000 BV for 40000 BV

he/SHE is qualified as 6 % and the personal
purchase incentive is calculated in the same
way as user 1 , and note that user 2 is also
qualified as 6% so his personal purchase
incentive will be same as user 2.the team
commission for user 1 from his right leg that is
FROM user 2 leg as user 2 is 6% and user1lis

9 % so the commission for user 1 from right leg
willbe 9 % - 6 % = 3% the total BVfrom right leg
is 40000 BVand the commission is

40000/100 x 3% x 85 =RS 1020
from left leg that is user 3 leg user 1 will receive
the same incentive as the BV is same.

USE THE SAME TYPE OF CALCULATION FOR
USER 2 & 3 AND TRY TO FIND OUT THE
INCENTIVE.



TEAM VOLUME AND PERSONAL PURCHASE INCENTIVE EXAMPLE

AS AVANSE LIFE CARE ASKED YOU TO FIND OUT THE INCENTIVE FOR USER 2 & USER 3 THE
ANSWER FOR THAT QUESTION FOLLOWS :

user 3:
user 2:
personal purchase incentive will be : personal purchase incentive will be:
RS 510 RS 510
THE TEAM COMMISSION FOR USER 2 WILL BE : THE TEAM COMMISSION FOR USER 3
WILL BE :

FROM THE RIGHT LEG
FROM THE RIGHT LEG

RS 255
FROM THE LEFT LEG RS 255

FROM THE LEFT LEG
RS 510

RS 510



LOYALTY CLUB & TRAVEL CLUB INCENTIVE

E.!
5.4

A INDEPENDENT CONSULTANT CAN
EARN 5% LOYALTY CLUB INCENTIVE
AS A SHARE WHEN HIS/ HERTWO
LEGS QUALIFY FOR 21%.

WHEN YOU BECAME AN LOYALTY é
CLUB MEMBER YOU CAN EARN
TRAVEL CLUB INCENTIVE



TERMS AND CONDITIONS

e YOU CAN BECAME INDEPENDENT CLIENT (USER) AND ENJOY AVANSE DISCOUNTS AND YOU
CAN EARN REFFERRAL INCENTIVE WHEN YOU INTRODUCE A OTHER CONSULTANT OR
CLIENT.

e WHEN YOUR PERSONAL PURCHASE IS MORE THAN 1000 BV YOU ARE ELIGIBLE
TO EARN TEAM VOLUME INCENTIVE & OTHER INCENTIVES.

e YOURINCENTIVES WILL BE PAID MONTHLY ONCE (31 ST OR30TH)

e YOURINCENTIVES ARE CALCULATED BASED UPON BUSINESS VOLUME (Bv)
BV BUSINESS VOLUME IS CALCULATED IN DIFFERENT PERCENTAGE FOR DIFFERENT
PRODUCTS AND PACK AND IT WILL BE MENTIONED IN OUR PRICE LIST AND WEBSITE

FROM BV ONLY THE INCENTIVES ARE CALCULATED THE EXAMPLE IN THE PDF ARE
JUST FOR REFERENCE.
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LIl FEOCARE

GROW WITH US.......

CONTACT US:

+91 98431 91112

GMAIL :

avanselifecare @ gmail.com




